
About us
T
he D

irecto
ry o

f S
o
cial C

hang
e (D

S
C
) is an ind

ep
end

ent charity w
ith a vision of an

ind
ep

end
ent voluntary sector at the heart of social change. D

S
C
’s ind

ep
end

ent status
and

 w
ell resp

ected
 research m

eans they can challenge and
 create d

eb
ate around

governm
ent p

olicy, trust fund
ing, com

p
any giving, B

ig Lottery fund
ing (join the B

ig
Lottery R

efund
 cam

p
aign at w

w
w
.b
iglotteryrefund

.org.uk) and
 other issues w

hich
threaten the ind

ep
end

ence of charities. D
S
C
’s op

inion is regularly sought and
 featured

in the charity sector, national and
 b
road

cast m
ed

ia. 

D
S
C
 is the b

est-selling p
rovid

er of training and
 inform

ation to the sector, running over
300 courses and

 conferences each year, selling over 100 d
ifferent b

ook titles and
p
rovid

ing access to over £3.9 b
illion in fund

s via trustfund
ing.org.uk.

H
ow
 to B

ook A
ll bookings m

ust be m
ade in w

riting and
can be subm

itted by post, fax or online at
w
w
w
.focusonfundraising.org.uk/trusts 

Focus on Fundraising 2013, D
SC
,

24 Stephenson W
ay, 

London N
W
1 2D

P. Fax: 020 7900 2065.

Paym
ents

W
e can only issue an invoice for over £50. In

order for us to process this, w
e m

ust receive your booking
postm

arked no later than Friday 27 S
eptem

ber 2013. A
ll

other bookings m
ust be accom

panied by paym
ent.

O
nline – credit card, request an invoice or B

A
C
S
*

B
y post – cheque (payable to D

irectory of S
ocial C

hange) 
or w

ith credit card, request an invoice or by B
A
C
S
*

B
y fax, credit card, request and invoice or by B

A
C
S
* 

*If you w
ish to pay by B

A
C
S
, please contact us. 

O
nce paym

ent has been received and your booking has been
processed w

e w
ill send you a letter of confirm

ation. 

C
ancellations

O
nce you have subm

itted your booking, w
hether or

not you have sent paym
ent, you w

ill be liable for the w
hole fee.

B
ookings are only transferable to another delegate from

 the sam
e

organisation. They are not refundable. O
nly in exceptional

circum
stances can delegates qualify for a refund at the discretion

of the C
ustom

er S
ervices M

anager, and in these circum
stances a

25%
 adm

inistration charge w
ill be deducted for each w

orkshop
cancelled.

D
ata Protection

D
S
C
 w
ill use the inform

ation you provide on your
B
ooking Form

 (see opposite) for adm
inistering the w

orkshops only.
W
e w

ill not disclose this inform
ation to any other person or

organisation, except in connection w
ith Focus on Fundraising

2013.  

Term
s and

C
ond

itions
Advanced bookings close on Friday 27 Septem

ber 2013.  B
ookings received after this date

w
ill not be processed, but you w

ill be able to book on the day. N
B
: O
nce you have subm

itted
your booking w

hether or not you have sent paym
ent you w

ill be liable for the w
hole fee.

C
heque

(m
ade payable to D

S
C
)

Visa
Invoicing

(orders over £50 only)
M
astercard

B
A
C
S
(ensure rem

ittance is sent)
S
w
itch

D
elta/C

onnect

M
ethod of P

aym
ent

M
ain C

ontact address                                                                         C
ardholder’s address (if d

ifferent from
 m

ain contact)

S
pecific requirem

ents

N
am

e

O
rganisation

A
d
d
ress

P
ostcod

e

Tel:

C
ardholder’s signature: 

N
am

e

O
rganisation

A
d
d
ress

P
ostcod

e

Tel:
E
-m

ail:

C
ard no.

S
ecurity no    

(last 3 digits on back of card)

Valid from
      

E
xpiry date   

Issue no
(Sw

itch only)

H
earing aid

 loop
 system

  
W
heelchair access

Large p
rint hand

out m
aterial   

S
ign language interp

reter*   

Lip
 sp

eaker* 

O
ther (specify). . . . . . . . . . . . . . . . . . 

*These m
ust be booked by Friday 06 Septem

ber 2013

Total

C
onfirm

ation statem
ent: 

I have read and agreed to D
S
C
’s  Term

s &
 C
onditions

S
ign:                                          D

ate:       /      /    

Total

D
elegate attending (full nam

e)
Job title

D
elegate attending (full nam

e)
Job title                                             D

elegate em
ail                                             W

orkshop nam
e

C
ode

C
ost

1234123

Lunch
included

£145

£40
£40
£40

If booking less than 4 w
orkshops

choose them
 individually at £40 each

w
ith optional lunch at £7.50

B
ook a day rate at £145 that includes 4 w

orkshops and lunch
(Please use block capitals in black ink)  FOR MASTERCLASSES USE TW

O LINES AS THEY ARE COSTED AS TW
O W

ORKSHOPS

A
ll bookings need to be sent w

ith your paym
ent to:

For enquiries about booking:
Focus on Trust Fundraising 2013 

Tel: 08450 77 77 07 Fax: 020 7900 2065
D
SC
, 24 Stephenson W

ay, London N
W
1 2D

P
E-m

ail: training@
dsc.org.uk 

w
w
w
.focusonfund

raising.org.uk/trusts
B
ook online now

:

How did you hear 
about this event?...............................................................



Thursday 03 October 2013 - DSC, Euston, London NW1 2DP

DIRECTORY OF SOCIAL CHANGE

Empowering you to access increased funds from trusts

Organised by:

DSC
Focus on
Trust Fundraising

Workshops £40
Day Rate £145



The DSC
Bookshop stocks
many essential
titles on  Trust
Fundraising -
Why not take a
browse on the
day?

Jude Doherty 
Lucy Lernelius-Tonks

Focus on Trust Fundraising

Hear from our senior researchers,
Jude and Lucy, about the state of

trust fundraising. 

Followed by a Q&A from 
a select group of our trainers

13.15-14.00

Why not make the most of our
demonstrations of DSC’s Trust Funding
website with over 4,300 trusts giving
over £3.9billion. 

To book a place contact: alewis@dsc.org.uk 
Demonstrations take place throughout
the day.

This day is about empowering you, as a fundraiser, to raise money from
trusts. With more pressure and competition to identify the right match for
your organisation’s activities and campaigns, Focus on Trust Fundraising
will help you maximise your chances of success.

You can attend the whole day or just the workshops of your choice and
create your own personalised day. There are other activities to help you
including one-to-one coaching, free demonstrations of DSC’s funding
websites and the opportunity to network and exchange ideas with other
fundraisers.  

@DSC_Charity
For top tips, special offers, updates

Network with other 
fundraisers, pick up fresh 

ideas and new 
contacts

Free   

Free   

The State of 
Trust Fundraising 

One-to-one 
Demonstrations



14.15 – 16.30 
Masterclass
Building Evaluation into your
Proposals

You will learn how to draft measurable
outcome-led objectives that demonstrate
to funders that the outputs from your
project will deliver the desired impact. They
can then fund you with confidence and you
can monitor and evaluate progress against
these outcomes.                                          

Trainer: Nick Smith

14.15 – 16.30 
Masterclass
Proposal Writing

Do you struggle with proposal writing? Are
you getting turned down? Do you want to
improve on your current skills? Packed with
hints, tips and guidance this workshop will
help you write successful grant proposals by
helping you focus on your key messages and
what funders are looking for.                                                     

Speaker: Gill Jolly 

10.00 – 12.15 
Masterclass
Advanced Trust Fundraising

Take your funding applications to the
next level. This masterclass will show
you how to research, interpret, use
and present evidence of need and
outcomes that will enable you to
develop the strongest possible case
for support and secure the funding
you need.

Speaker: Kathy Roddy

14.15 – 15.15
Managing your Budget
The fun starts when you get your
money, whether it is all or some of
what you requested. What are the
practical implications on your budget,
actions, communications, planning
and resource re-allocation before you
commence your project delivery?                                                                        

Trainer: Uday Thakker

One-to-one
Fundraising

Advice Sessions 
Access the knowledge and
experience Denise possesses and
book your place now

Email Annette Lewis at
alewis@dsc.org.uk for details

10.00 – 11.00 
Introduction to Trust
Fundraising 
Trusts give out lots of money – want
to know more?  Find out more about
trusts, understand how these funding
bodies work and what you need to
approach them with success.                                              

Speaker: Gill Jolly  

11.15 - 12.15                                                                      
Telling Stories
Demonstrating the impact of your work
and the difference you have made
has never been so important. This
workshop will give you the tools to
create human stories to inspire action. It
will also help you to tell great stories
and how to use them in the media. 

Speaker: Karen Ackerman

15.30 – 16.30
Managing the Relationship
Getting a grant is not the end of your
fundraising efforts! This workshop will
get you thinking about how to nurture
your funders so that they will want to
give you more next time.

Speaker: Kathy Roddy  

TF2 TF4

TF1

TF3 TF5

TF6

TF7

12.15 - 13.15 LUNCH  

15.15 - 15.30 BREAK

11.00 - 11.15 BREAK 

13.15 – 14.00  The State of Trust Fundraising – Jude Doherty and Lucy Lernelius-Tonks
Followed by Q&A with a select group of trainers

Denise Lillya,
Senior Researcher at
DSC, Volunteer 
Co-ordinator and author of
The Guide to Major Trusts
Volume 1 & 2, and many
other DSC titles.

16.30 – End

www.focusonfundraising.org.uk/trustsBook your place using the
form overleaf or online at

Free   

Free   

9.30  Registration                                Tea, coffee and biscuits are available throughout the day


